
SOLICITATION POLICIES 
 
 
We set forth “Solicitation Policies” stipulated by Articles 9 under “Law on Sales of 
Financial Products” (“Financial Product Sales Law” Law Number 101, 2000year) as 
per the following and engage in a solicitation for obtaining an investment 
management contract as per these Solicitation Policies. 
 
 
1. Matters to be considered in light of knowledge, experience, circumstances of asset 
categorisation or purposes executing a financial product sales contract with a prospect 
which will be the counter-party of our solicitations: 
 
 When we solicit an investment management contract, we strive to explain 

appropriately on our management/advisory policies or features of financial 
products or their accompanying risks in light of the knowledge, experience, 
circumstances of asset categorisation or purposes executing a financial product 
sales contract with a prospect. 

 
2. Matters to be considered with regard to the method or time of our solicitation to a 
prospect. 
 
 When we engage in a solicitation, we always give our first priority in securing a 

client’s reliance, comply with laws and regulations, stick to a solicitation for the 
sake of a prospect only and engage in a solicitation based on reasonable basics. 

 
 When we engage in a solicitation by telephone or by paying a visit, we conduct it 

at appropriate time in consideration of a prospect’s own situation. 
 
3. Other matters to secure appropriateness with our solicitation. 
 
 We, officers and employees, always strive hard to study to enhance our 

knowledge or skill to respond to our client’s reliance or expectations. 
 
 We always strive to strengthen our internal control systems in order for us to 

conduct an appropriate solicitation in compliance with laws and regulations 
pursuant to the Financial Instruments & Exchange Law or self-regulatory rules of 
Japan Investment Advisers Association. 

 
 We implement sufficient internal training to officers and employees in order to 

avoid an inappropriate solicitation.  
 

 
End 


